Thailand Pharmacy & Drugstore
Sector Outlook 2025

Structural Shifts & Strategic Implications
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\\\\\ dounazyauivan1sAnu (Definition and Scope)
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ugauyanl1aana (Market Value Definition):
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W From Our CEO
\\\ \\ 201Uagud1Atyuovs:uusuYga1lng (A Defining Moment for Thailand’s Pharmacy Ecosystem)
\
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AngnwdrunmsufuaaiuuiassunatuisavensdIldluooniw Tagsouidd aanaludoaiugvavdliasvasivinsonedduIBoshuduayn nadnisiduduniduduuindulu
auN1sasivyania:us:ansNIwnivssno
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aanagnvovus:nAlnglul 2025 DyaAlus:untu 340,000 druuin TaggdovnivisowerunafAailuds:uitu 76% yovyaAIaa1anvKkua ueusn
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sovn1vsuvngsnlanaaidudadiunikdous:uiou 24% KEo 81,000 d1uuln

i31govnvisvweuiagvaviunuinkaniuaana ndfuvcusdednusovnivsiuvigeidaniravidnggovnisusuivasulasvasivaana $iu

U18g18UsUgVAVIJUFQEIUKANUDVLIUDUSULIYYN IazAQIduUs:uNU 72% yoviyaAaaltasiuygigenlan

280[SAMU 1n3UNU$IUIYENDNISUSKISYANSIUUDVANSANAVIWUEIUIUDaa1aE1vcaIlion WIUS:UUIQBDIUUSIUAUE U1ASTIUNIS
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fAuQuaniduvoadu la:nsidoudonius:uuadna

N1sUvAUIBNAS:108uRIduvoQdu  NsidnddoaAuravany naswndnssunisdovovusinanidaguindaviu mavisvlRiian1ssoudiuov
paakNssuINIU AWIAIUSIUNTYMSIILIUSVANEVIVAsUDIN NMsuggduduanu U sunaiasAngnwlunisdliiuoiuuovavAns AU

wSoufunisufuaaunns:1T8u la:nsdadufouugnuuovdoya

9AENKNSSUANELADITNGYIVA NSIBOUADUDVS:UUSSAD (ecosystem integration) AuAdIUQNdavUaLToyaluaata (market transparency)
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Market Performance

Exploring market dynamics
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uSunIBonagns: nasiyasunlavyavaniwinadosuukniaful 2025 [1/2]

(Strategic Context: The Macro-Environmental Evolution of 2025)

NIWSoUIBVIASYESIVYDVROEIKNSSUENIa:suvgenUanfuds:inAlngd
2025 ravagrmunaitvnisidagundavidulasvasivndAty  doduindau
GruNsIdNgdvAurRavoty  NsAAUQIaNIduvaadu  la:nSIUaguRIUG
S:UUaDNADEIVSIAISI

iUaUs:nAADITNddvAURNgvaNgs:Auay (Super-aged Society) sUIUUMS
TRusMsgunwravAoe < IVaguons:uunidlsowenuralluAudnaiv [Ud

n1svamisisaisasvia:nisquadaitovius:aususu  souluivonisqualdy
Jovnuwndu

NNeKavNIsWudIDINanIun1sadlsAs:u1a  ADIWADVNISAIUNISUSANS
guniwiiaznisidendnudiduvenediogivdaitiov Tasaradraarasniu
Us:inAlngvd:ugnadduagvdaitiovnisiutl 2030* misiauladunanolu
[duroNUsSUNtUNSIBENRINLTUINEYDEVIAED  IAgTLIASUISOKUUDINNTS
IJAagundavuovnisns:ongddiaziudidunisifialsa s:g:0a1nsSnunnIwy
Ju na:sunuumsidsneduguniwuavus:sinsiiasulu

funwsoulAsuTAPUKNIASVAVTANUU:UoVAISIGulaluu  “dual-speed
dynamic” lagniaaisiscugudoaviaaviRikuivadwdakguniunaiv
n:Asugvlagsou* A WBakgudvunadldsusvatuaUuuINSUUKEN
Js=Auguniwadukul (Universal Coverage Scheme: UCS) iﬁ)ﬂSOUﬂE}U
Us=snsus:zuntu 99% vovds:nA na:ldsunisdaassvuds:unuoInnIASy
ful 2025 WUTU 8.3% MnUdouKkiNKSoUs:UtU 2.35 lIdudiuuin lagi
iUnKUeKaniNasovsunis:isaliaadososo (NCDs) AWugLTu

080[sAMIU s:AUKTASIIBoUNDgluS:AUELHY 90% vov GDP gvAvidu
JodsdrAnylunissinardonisdovaviusinalugovnivsiuvigenuan

Usannnisadddvowaliaonudoavnisensidugonavibiadosniw  fuyou:n
nwaafuriiasSuonkisia:auAnguuavllugdaus=ondudanusoulkodo
s1AUINTU
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\\\\\\\\ usuniBunagns: nmsiagundavyvavaniwidadauuknialul 2025 [2/2]
\\ (Strategic Context: The Macro-Environmental Evolution of 2025)
nAssAvgaYNILSUBIgENUdngvAvTunuINd 1Ay Ia:maswauladudn* TagldsuisvaduauuvinALdovNsUaLRUSTNARKULNIZDNTEUSNNS
gunwnignivldvislus:aususu INuNNsSWoWIs:uulsbweuIaninLIRAA

nuslduadvnaalasunsvaduauuwuiduonnisidaguriuvaviasvasivussinsiuds:nalng  Tagds:inAlngmavAoidnddvauravangdviddadiu
Js:uitu 20.8% wovUds:snsnvkua liasijolsakoMiakaoqidoa IsAluikoiu nadsasasuduy godovnisnissnuiagivdaition AUGavNISEIaTU

S

Tudonwnglus:ezendIogvavidulsvduindauwusnundAyyavaaiadolu

G

25

G

alAsyINdUKNTIANIA:NISUS:UIUNISAAdTIKNSSY (Macro-Economic Indicators and Industry Projections)

answcalul laavasddandsmulAsygivia:aaaknssunaAty dorkuausunidonagnsyavaana Tul 2024-2025 na:1ludiukivyovnisdiAs1:K
IGvnagnsuavaaialudl 2026+

2024 2025 Est
Jan10a10g1souy (WUauQoaansansy) ~8.93 ~9.62
vuUs:zuituKkanus=nuauNIWwaduUKUY (Wualuuin) ~217.0 ~235.0

JadrukdnasSoiZoudo GDP > 90% > 90%

SudulnnovIAYIEAIVEIE (@uAU) ~35.0 ~38.0
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\\\\\ nIsIULaIUIBLIASLASIVIA:AIBIaUS:aNSN W
\ (Market Dynamics: Segmentation and Performance Metrics)
aanagnfuds:inAlnedlasvasvindvoonibugdovdoonvkanagivdanu [din sgovnivlsoweiuia ia: goonvsiuuigendan
ul 2025 BovnvKanuovaa1aeUsUIU 76% YoVYAAIOa10QNNSDITRIUGNTUWEIUNE UUtUAEIUNIKEDNSDIYRIUSTUUIBENIA:SIUTIKUNEDBAUT

IAsvasvdvnadbUoduduindoukanoinmsaduayudiuulguigaisisiuguuavninsgagiodaltion  [W3o:0umsugneaduAsaunauuavs:uUKanUs:AU
gumwadukdn a:nalnnisdadaiuusougudgnielus:uuansiseugy ulsurgdonaidtdowalksrunomsdadous:uinu 60% vovyaA1aala gnns:andaglu

ssuulsLWEIUNANA:ENIUWEIUIAUIVNIASY

S:UUNSUS:YaIluUSIUAUY NISAZUAUSIAN 13:n1S903011UUBVUSINU (volume-based procurement) SvaangiAduldilsuuyavgoavnivisoweuia dona

[Rgovn1odasikuinenividondu < Indeydosnaaizulasvasivlunisidngaana

Gruikal govmuduyngguandgvids:aunisigniivaalransina  1inAudovnisvavyusinav:iwuduagvdaitiov  va:Aaufivlonalus:ue1ddiksu

IwaawasuliasIlusudnanuisausKisiASanes U knso1edldogviius:ansmw a:auisndaadonalavAiwuiduuans:uulsowenunald
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(Market Dynamics: Distribution Channel Architecture)

A WIdurUnwavgdovnivisowsutaldsulsvKuUINS:UUKANUS:AUGUAMWAIUKUN (UCS) llass:uuadaanissnuaweiuiadnsisms (CSMBS) dvdunuin

dAnyfluMsikuaRANMYNSYaBoeN NLEovs:UUIRANMUEATYNUMSYaBo 8duuluu (Generic Drugs) IWonduALAUNU dvwalkenidsunuuibdadou

Us:uneu 60% YovyaAIN1ISNS:aNgeNugovnIvlsowenula

28vlsAaU nduendunuungvagnieldansuas (Patented Drugs) ISUTUNUININLTUIULYNGUNISSNINTANUBUGDU 18U L:18V3NYT (Oncology) lias

IsAKk197N (Rare Diseases) NvfulsbweutadAud Isowenuran1ASY la:anuWeIUIaIPNBUS:AUWSITYU

funawsou Isowgurana:patinAvniAsgia:iNsUgTLALITUGDVNIVKANYDLAAIQYT SOVAVUIAD $TIUYIYYIBUBU lazinSauneswwveelan lag

ndazsovnividuadsduindaunisiaulannandiviu*

Us:1inN3ovN1vN1SYQIIKUNEY dadiuyanaaiaan

IsbwenuianaAaan (NNASTIIaIDNBU) ~76%

Suvrgenluinso/ovANS ~7%

SIUUYEIBUBU ~17%

* KUNEIKQ: NMS3IAS1KIBOEN ddlauAnansad lazdoyaavuauysad Tusadadafiuoiu Arincare IWodoUnIUSI8a:139QIWUIAU
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\\ \\\\ nisuvrggfuds:naAlngus:uitu 70% 2:10USUYIYYIBUBU NdgDQUIBYDVAAIAgVAVAS:INAIEUUS:NDUNISUIVNEL
\\ iAo uUNEEIMEldoVANSYUEN8AIDE1VSI0ISD IIdlAsvasvuovSwNsEIUaNUSUNTU 70% vovdnudusSwuneefuds:inAlnggoavogfunaun

US:NoUNSS18808 (SMEs) llainoung$uy1genionauyunalan

mMwavnaidanouiausssuSungesusunNvsIndniuus:inAlng svauI3vR ANUINGBaAULUBU Ia:n1sAITUSSADILUEUNDADINSUFSU

o

goavidudaldiusauntvonisiyodundiAny

oevlsAau dununisufuaanunns:Geungvdu ANWSNTulunisystuInNIss:uuadNa llazAdUBUTouyavKIvivaUmu mavnalkinaisvnadudo
WUs:nounislunguduinduagvdoition

$auvggIlanuulQlania:
Juranalvlunoavau

JAN

(U9VLVUDUSIUVIYYINVKUQ)

sauvggIUaANYUNQIANIIA:
Julranalviunavau

InSasuvIggIvuIalkeyiiazovAns

SAVE DRUG QUfre 6

waQtsons
MEMBER OF TSPYMIS Pharmac
’  FASCINO

i § TopsCare

30%

(UDVINUDUSIUYNYYINDKUQ)

IASDSIUYNYYIYUINQ

TKeynazovAns

* KUNEIKQ: NMS3IAS1KIBOEN ddlauAnansad lazdoyaavuauysad Tusadadafiuoiu Arincare IWodoUnIUSI8a:139QIWUIAU
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\\ aanaduveelant 2025 nsvadAs1d 81,000 a1uuin vusAingasuviesnvunalkajdunuinfuaaiamiviu

yariaaraduvieeldnuovds:ndlng (Wuauuin) aaradunngelan dviyaAius:uicu 81,000 drwuunfull 2025

AdvIdngaaIvasuIBIAsLESYL (Structural Inflection Point) lag

B AsosuvwenneldovAns o o o .
isvguinaaunisiaulaldilasumnnisuenedisolsuicu [Ugnns

B Suuesuanndiduionisiuudas: L i ]
IWuUs:ansniwdrudasinnlsia:nissoudivovius:naunisiu

92B Qana

17B

80B 82B 81B

IJyaA10a1asau:UsSudiInaudnio:undKkanaaavdalugivkaw

76 B

AsIwSs:uNquavIBaldsa COVID-19 ndnisiasundavyovdiu
iivaaranigfulddsuilasull TagingoduvngenigldovAns
ygNgTIUdUaNIAzUNUINTuaataunduiloiRguAURUS:NDUNTS
odsS:

nusltindonaioa:znaudivunuanfwiuduvovinauiesuvigsn
noldovAnsiuaaradivanius:e:dalu* lasldsunsvaduauu
o1nAWldIUSgudiuvunanisvadalaAngniwlunisuguaaiu
nns:dgunidvinswnin

2021 2022 2023 2024 2025

* KUNEIKQ: NMS3IAS1KIBOEN ddlauAnansad lazdoyaavuauysad Tusadadafiuoiu Arincare IWodoUnIUSI8a:139QIWUIAU
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\k neiuma‘uqswlﬂug‘\unmuﬁun\)ua\)swﬁ Utu:ﬁneiuwéqﬁtuﬁla§ua1msv':>awé‘ncTumsumacT:)ua\)a“qsﬁ'ﬂs

fut 2025 A WdavNIsauAlusuvngeUandrlay g1duasiy
(Rx) Aaiduus:u1ou 37%-40% UoVgDQuIgSIU SOVAVIIAD &1
Ao kunelasluidovdiudvnwne (OTC) Aaiduus:unou 23%-30%

g1aileyus:=o101u

23%

naunlaaiduiluwiAviul 2025 Ao waanuiIaSUaIKISIWD

dunw  (Soudv3aiidu  waanurindIULIY na:lnsunsIZY DBATINVAISIWNG

THB 81 B

KUA) JyaAUs:u1eu 11.3 wuaiuuin fuaalasiuviesidan

soiluktvlukuaaduAlnidnisiGulaagvdailiov*
| WaaAUNIASUDIKIS
nsiduladvnadldsuisvkuuINANSIVagUIUavIBOICUUSSSY 14%
AUvdiudAa  “InsunnsIBOKUNA  (Functional Nutrition)” lla:
AdWdovnsiasuasvndAunulungusudunatviulwaliov

* KUNEIKQ: NMS3IAS1KIBOEN ddlauAnansad lazdoyaavuauysad Tusadadafiuoiu Arincare IWodoUnIUSI8a:139QIWUIAU
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+ 0.83%

\\\\\\\\\‘ msMé’auuUa\)s:cTuqﬁmn: n1sygnedivaviasvnis EEC
\\ (Regional Dynamics: The Eastern Economic Corridor Boom)

IW3WunRnsvINWUKIUASIia:uUsutunagvaviduaaiasuiesnvaniikeynaa lasiddadouus:unau
36% vovgoaurgUannvkua dnmsiaulaluiiovkaivisuibdyryrtus:aadiavaius:auaduauay + 8.83%

R C o . T + 6.17%
yovaataniwudu  Us:znaudusiudsusiuvieennldsuluausyrafunsoinwt  aaavus:uieu 0.69%
iUovoinnisrAuqQianiduvoaduianisidodungodu
| o 2025
fuveusiGuoiu  UNASOLISUTNISUENEdIudasINgvdu lagldsulsvaduayudINNISWaIU
TAsvasvowusu s1eldasIZounIWuTU Ila:N1SUeNgaIvavNIsAUANETY KU
BKK &

WuRTAsvMsIAsUIADAAQIUDDN (EEC) naneiduninianidulai$ongalut 2025 Tasdaasinis +7.75% LD
_ 4 o _ e 3o o : _ 40°
idulaus:uncu 11.12% 1UaingunuUnou  (YoY) lagidUsdundiAnyisu onnisiaulavovnin 36 ¥

"+ _ = & V)
2AEKNSSY NISTIVVLIU IIA:NSIWUTUYDVUSBINSIUWURN +11.12%

fuvtusn MAkovovUs:nAlng  TnsiGulaus:untu 0.83%  Fvanoufvnisidununnbdadou
Us:3nsguangiwudu dowalkaonudavnisideniwosnulsasosogoavibagodaition

dadsusiuvigen (U 2025) sasinisidulaldal | wqmnsstuvgulsfnn +9.70%
NSVINWUKIUASIIa:USUtUNa 36.40% 7.75% (a10aduad, YyaAnissolnagaoalagw
N1AQ:IUDON 12.17% 11.12% NSIET18DINNSOLVIUNIADAGEIKNSSH
MAIKGD 8.01% 0.83% WuRNGUs:31Nsgva1gsuduLIn
NNANAIVIAQ:IUAN 11.10% 8.83% AUgNALNISVYIYAIYDVIVABIUITDY
maAld 17.01% 9.70% nIsWudOyavAIANISHELIRYD

NAQ:3UDDNITEVIKTD 15.32% 6.17% WuslnAdoulkodasim, Idunisidendsunuy




Consumer Behavior

Value Pragmatism Defines Post-Pandemic
Consumer Behavior

PHARMA.iC (@) ARIN
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(Consumer Transaction Dynamics: The Resilience of Independent Pharmacy Spend)

Afg9191nagdolavovanAifusiuvias

1IN gSNIWYDVNANSIUYIYYIBUBU (Stability of the Independent Segment):

I T UaAINSIB9181038000auovS UUNgeNEUBEUTVAYNSYAIDENS:AUUS:UNTU
O goasolnagaaua (Uln) - ) :

175-185 unndoalda dvnisiEonaiudddoltioofut! 2025 Tagna: 183.93 unfu

lasunan 4
184.06 183.93

¥OVIVITOLYAAIYDVIASDDVANS (Corporate Value Gap):

R1.57 181.0¢ InSasuvngEuUNalkeys:auwsideudyanimsidonanasdoiagon3ingu

1804 180.42 SUYIgENgUsUDETUEAN AN WIuNagnsSNNsYayaauAfku*
L
179.2¢ 179.46

178.07 o IISVNAQUNVIASUINDUKNIA (Macro-Economic Pressure):

o 177 Q8 177 0 nsiggnedrugunwilisudulul 2024 s:aadd rMunavs:auklin$diZounog

o o Tus:dugviia:AdwdaulkodosimMuovWUSINnARIWLEU

nusltivnsdaduAnuusa (Product Bundling): nMsWUdUT 2025 Ub3HY
Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4  msivdgunlavivgnisizonenFdodonnuAuAwindu lasusinadndo e

dunduAnuduAsiiodu*
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(Regional Spending Patterns: Urban Revenue Intensity vs. Moderate Regional Growth)

+ 0.33%

1 1
— — —

nsvinwukiuasia:Usuruna goaviJuwunnbyaAnsidsnelusiuuigenuangvngauov
Us:indA TasdyaAinsidsnundsdolaogn 212.84 uan 3vavn31nTNAUDEILBAIDU la:

fndva:nauridvdoluivaiiovngondn soufivdadounisidusnis@iuguniwninidnsula: +1.03% +1.10%
nsusinAgnNDusudidun$an (branded medications) soulufivwaanturiguniwiuinnia .
funwsougavNINMAdU 9 nisilagundavuavyaAMsidonedotaaglus:auAoudvauqa 2025
Jlag nN1ANAIY (+1.03%) 1a: NATd (+1.51%) DNsUSUADIWUTUYDYaAIssnssUInagdola

BKK &
d1KSU nnasdusonidevikio (+1.10%) yaANsiEoNgndsdossnssUUSUAIINUTU +2.81% WRAELTAT
a:RousUiuunsidsnediuguniwibaoudaitiovuindu 212.8/

-1.39%

funtonauniu apa:duoan (-1.39%) DnisusuddacavyovyaAIMsidongndsdola 100
INYUNUBIVNDUKU

lagsou nsvinwukiuAsgoAVIJuNURRTAIWKUNILUYDYYaATISSNssUTuaaIasuugen
Jangvhaa vru:nndnmaduidsuiuunisidasunlavuavnisidonenoglus:aurssidurosld

+1.51%
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(Competitive Landscape: The Rise of Integrated Healthcare Conglomerates)

n1AssDSuvIgEfuls:inAINgmMavInByAuIsvnaduoINNISsIUdIvavaaaknssulus:aunluingiNaduuinou  Uoauudsiuyiggnnoan:GguuINni
20,782 1KY lagus:uitu 70% gvavidusiundiidunmsiagnus:nounisdds: vou:Idedniu aanaisuibnIssouaIItngIn$ou1assADRINISUSKISIANISOED
[Jus:uunndu nsidasuilavirmadviikuaunuinuavsiuveenikd oniaumiduiWevaniunsneen Iugnsilu AudquagunIwiluuASUILDS

Watsons 1JuWulaaiadogdiuduanuiuinndl 700 IKOMOUS:INA oo||ﬁ\)ua\)u§t§naejﬁnaans’msu‘%audada\)m\)aauTau'uawhs‘wu (020) lagiovnv
adnaiddadouus:unnu 25% vovsialalut 2024 naslds:uudiAs: Kuauauua\)aaa?ﬁawmsnaaawsnuaﬂmToam\mS\)nammKmaua -JUS:ANSNIWUNNEY

Cby
C

Boots ANIGULIUAI9aUIUINNIT 300 1KY NazgvAvWaAIUNS:uUGINavovauwlulouwainsulofo usnisikAusnunvlna (tele-consultation) n1a:usns
SadVIUANIUUASUOVDS usudaidousSudiikuvnivnisaaltalky ioaanans:nUIINANUNUNIUYDDNSIENISHOVIAYIITONISIWNEG*

Fascino 10ucinuyovsuiuussioiwsulsdavsiku lagdoithugigaiviagvdaitiovnieful 2026* paindvognnisiiiauasuiuusiuuiasgiungoandon
AUKanINtUr GPP (Good Pharmacy Practice) lla:s:uun1s9a%asiudndounanv 3ugiaimunilsdududs:uncu 5-10%

CPALL (eXta Plus) rihdvinadulusussunuuduigennidundiuva:adnidukan lagugnediagvsiaisanieluaiuivow 7-Eleven nd3osldldyvidunmisqian
Uoelsasasonsudou ndsdivulaiuisnaauauavnisdodudAingu OTC na:duAmiioguniwisidulduosnso Wiunairimsiuu 24 dluvia:ritanidngv
[ave
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(Modernization Platform as Infrastructure for Independent Pharmacies)

iwaawasu B2B d1KSusSuv1891yusU
(The B2B Solution for Independent Pharmacies)

dksunausuvieensusu U 2025 fdoilfulikvoaidagudiAty nsuvAUls
UIASTIU Good Pharmacy Practice (GPP) [anaflKifia n1d: “Compliance Cliff”

KSonsiIWuTuagvidns:laauavdununisuuaaiunns:1ou  vrfksunuy
ASDUASIKSD “Mom & Pop” uduunnlanuisarinnlsonnmsatiussaold Kin

UshiAmnnnisadudauuoinnguon

IwaQwasu B2B 13U Arincare navinIduIIauIduyoan31vavnald adgiudnQ
“Modernization-as-a-Service” K$39N1SYNS:AUSIUIUSUIUUNISUSNNSASUIVDS

WIUMSIRUSNNSS:UU POS  dugvliazin$oviiouskisAdvauA1a81v0Us:ansnw
iwaawosuikatsoufRUs:nounisdas:auisaUfuaaiuuiassnu GPP Idogv

ASUGIU WSaUNLIWUANaNWIuNSIiuTunuInZaSwuUalkey nvludiusiAia:
AWIUSYIE

A
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(GPP Enforcement Reshapes Industry Economics and Accelerates Consolidation)

fut 2025 nsAAuQiadunns:deudnnNUIduvIaUINTU TagdrunvuAtu:NsSsUNISOKISIia:eN (98.) TaisvMsUvAUlEUIasTIU Good

Pharmacy Practice (GPP) IV_\';E)EJﬂStCTUF]fUﬂ']WUO\)StUUEﬂS']SfUE]UIlatU'\OSQ']Uﬂ']Sd']IL_JU\)']UUE)\)SL']UU']EJEJ'\

dIKSUNISIIAS1:KIBYAN llas UOUE]IWUIC’IUIﬂEJZ)ﬂUC’IUnUﬂ'\SU{]UCICﬂUU']C'ISW]U GPP
lUsadadafuviu Arincare IWUHOUO'\UUOU&IWUIC\U
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IdfgsnNIWNIvNISIdovIIazAUGaItovuavulgunY

nisidonavnaluvavus:inAlngful 2026 o1ouhlUgEovmsilaguniunvns
oV agwlsfiau ulgursdiuansistugukanuovds:nA 15U S:uukanus:iu
guMmwadukin ulgune “Medical Hub” la:nisavnuluniAansiseugy Gnudldu
didudaitiovlusnssuiasalav:1duIusKis

njonodnisusuilasulus:e=au nanudldus:gnaivvovvuus:=uicunalasvasvo
WunuduansIstugugvALiaiiusNIw

ANSWEUSIUYIYENAUANE:QINIIUUIKL (Pharma-Convenience)

nsiivduluaarafmdanitovrindvugudusnisdadvnmelu 30 A 1ass:uu
“Click-and-Collect” luuystunmsnioucooaulaunukinsiu

nmelul 2026 StuvrggroviinIsUsSuIlasuuIniu IaEd8 TRUS:BIBUIGN
fivnisusnisQuagunwidovduna:ansus:lgstidiuaisisuauriugaonivo
adnalda=aondu*
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nudltiul 2026: nisiGulaiBoygiadndudaKkguyovanaIknssy

(2026 Outlook: From Expansion to Ecosystem Resilience )

Precision Medicine na:n1swaanigfuus:inA

1ASLANSSOUNUATUENUEISVSKIY PTT lla:ovAnsIndsnssu (GPO) fudvkia
S:gOvL ANAIDESUNISWAQENEIIAN (biosimilars) TugvU 2026-2027 BV9:88
aanswowiMsuignensnulsau:Sy

fuvtuzIdeonu Insvn1sdau Precision Medicine fussgsisudubinuaidulddoya
2nNssnulsAiSasvia:doyasinnAAIUEN IWodaUauUNISSNBINTAIY
laWIUAAALINTU

- G

nns:adgudiuauniwadnana:indsnssunivina (Telepharmacy)

ws:s1sUtyrgaaniuwenuiat 2025 [dinkuansaunnKuigaiksu
Telemedicine lagounyralkidnisoonfudvendksusnnlufdeniawdaniunis
J3nuiwngnvialo

28vIsAaU NKUIEFVALAIKUQTKAOVE IndunsUs:Thognsuuigeugov
panidaliusnis dvonnidudodnalunsyenedivaw Telepharmacy 28610
IGusyiiuu
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\V . _ .. X
\\\\\\\\ lon1al 2026: AngniwnasiaulalingunuyulaaalaiiKkung
\\ (2026 Opportunity Matrix: Growth vs Addressable Scale)

av Silver Economy

: NP InsunisdksSudoauigoony goInasnturinazn1ssSnunadedu
A ‘ (Silver Economy Nutrition) (Biopharmaceutical & Gene Therapy)
Digital 020 / Omnichannel L L .

G ® NISIWNIIVUgIRWI:UAAA nagnsavnainuu 020 lla:N1SYIYKaANYLBOVNIV
c 9 (Personalized precision medicine) (Digital 020 / Omnichannel)

g nf:U Established OTC Brands

)

D D ®
£ ; ° ° ° -~ - "7 ' -~ - - 0 ™~ — c

S5 © Chronic NCD Medication Swuvreeusuilildegniglduiasgiu GPP  lusudenaileyus:91unundgnuaarandoisv
| L) Generic Rx . .

g + ( ) (Non-GPP Standalone Retail ) (Established OTC Brands)

c 9 @

« =

c o

G § Personalized . . . _ . ]

© Non-GPP Standalone Wk AgunmlivnaT g1snulsalidadaiSoso (NCD), ndugnaiieyauiudonwng

‘ Retail (Chronic NCD Medication (Generic Rx))
Biopharmaceutical
‘ & Gene Therapy

yuraaalaivnKkug
(Potential Addressable Market Size)

y

* KUNEIKQ: NMS3IAS1KIBOEN ddlauAnansad lazdoyaavuauysad Tusadadafiuoiu Arincare IWodoUnIUSI8a:139QIWUIAU
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\\ (Stray Ahead of The Competition: Custom Research & Advisory)

uaniktoonNwsIUaaaknssunthiaualustvuaUul Arincare SOIRUSNSAIUNSIIASI:KTDAIIA:LIUIIYIBLANIUUIW:D1:DY INDEUTUaUUNMSsAaduloIBona

gNS IBOWIEUSY lla:n1SUSKIsSMeluyovs:uusuigening Kinruus:avAno:aisovdndoyaldoanikartaisnatuauuidikuigidonagnsuavavAnsntuldogivls
AUVIUYOYISIBUGDEEVAD:SOUWaAsfusUluufiduAd Uy

Category & Segment Market Share

Category Deep Dive Market Share & Competitive Benchmarking
N1S3IAS1:KWanNsalduvufus:dusiga:idea AsouAaunauduAn Rx, OTC, nsdaauwanisauduvunvlus:aunusudiia:s:auusgnmelugoonivsiu
WAQATUAIFSUDIKAS llaskiudarawi:n1v lagwonstunUodeduindaunisidula U1ggIlan ASOUAAUNISNSIDYADAIUADANIA 1IA:N1SJIASI:KNISIAGDUENY
NIsNs:eAIOUNTNIA MsiUasundavdiusimiasdrkiomsigoduluaana IBVYanyovaana

Competitive Strategy

Consumer Behavior

Industry-Specific Insights Consumer & Transactions Analytics
USNISIIASI:KTONAOaNQIUUIIWIIDNDVEIKSUNGUNISSNUN (Therapeutic n1s3iAsTKiIudTduavAUs:naua:n$1dum nisivagunlavwadnssunisso
Areas) MsiUadwaasiaurilku N1SUSKISIVISWaQsTUT (Lifecycle nsusuilaguduAudlunsdo a:nisshasvanusaulkodoyaAinsls

Management) lla:NagNSN1SIWUUS:ENSNIWEDVNIVFIKUNY 918 10899103V INTDYASSNSSUDIY
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INYONU Arincare

ARINCARE

e-Pharmacy Platform

Arincare Aoiwaawasuinalulagiaiasvasiowusnudiudoyadiksusuuie
grsuthuovds:inAlng  AiBoudosunigesusu  1A3aSIUUIgEIRTNISIA

StUU llazJdouIngndovius:uuaunIw Wius:uUdIDAGINANuUYSUINIS

. Medcare

gudnonMsavunanu:a:
KindonmsWaunarxsoganluaune
WUIAU awisadacounldiauausns
ISTWSDUQlIan:

dous:uulfjuanisadnalasiasoviiodins1:Kdoya PharmalQ iwaawasuuow

Arincare #2glRarunsauoviRudoyalus:ausSNSSU  (transaction-level

visibility) ASOUAaUSIUYIBEIINAZT 5,500 IKoRdUs:nA Tasaduayums

. Medcare

adad: Sulioghduniuen Bilaxten
IWDUSSINDINISUA:

USKISAaLIUAT28IY0US:3NSN W NISIWUUS:3nEwadiun1sdado nns

Uaudanunns:108u aznisignfivdayaaananuuisgalng

. Medcare Vesterday, 18:00

2g1daunNugn Bilaxten nnJuu:A:
volRr18[9 a:gunwIdvIISvA:

drgnisdalasvasivdoyanInAvnssusuugeInnsoedd knareidudoya

IBOURUA (actionable data) Arincare ¥288ns:aundulUsvlaniaus:ansnw

funisduduviundNvs:uUguNIWAUaNYDVUS:INATNY
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IN8IAU Pharma IQ

PHARMA.IC

Applied Intelligence for Healthcare

PharmalQ AoiwaawasudinsiKdoyanssuansuaw Arincare 3OWIUNIUUUNUTIUTOUASSNSSUIIUUTY
S:UAAUMNSIUYIZEINIUSEINA

doeinAlulagdoyeyius:aus (Al) lazgudoyalawi:aaaIkNssuuINNIT 400 d1UsS19NS Iwaawosy
aursalthiauadoyalzuannilnsvasvINgIAUNanISAITULIUATUEN NUDTUUSIIKUIQFUAT ADUIAN
(vs:KILAITNIA laznIsIVasuNUavyavddunuvaatalunisiivau

nsiivavAivnssusugeInns:neddknangiudoyaaananlduiasyu (Standardized Market ‘
Intelligence) MK PharmalQ daslRnaaiaydaskuingaiuisadadulidonagnsSuuwugnudoyaisy :
Us:=ony (Evidence-based Decisions)

PharmalQ goignuauIdu “dov3tvdnuanuiusvla” Alnedaglusovnivsiuuieeidanuvovds:nlng

ogvidus:uu )

: 1}
wauuisouau: =Y Google Cloud > Vertex Al
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Market-Research

Gain a deeper understanding of the market
and more confidence in your strategic planning
by staying informed, enhancing customer
engagement, and implementing market
insight-driven strategies

v Immediate Market Insight for Enhanced Market and
Customer Understanding

v Deeper Customer Empathy through Nationwide
Pharmacy Data Analysis from Over 4,500 Locations

v/ Advanced Customer Engagement and Understanding
through Highly Effective Market Insight-Driven Strategies




B2B Sales & Marketing for
Pharma and Healthcare products

For the health and pharmaceutical product categories,
brand building is crucial for boosting business sales,

but it's not the only factor. Equally important is managing
distribution channels.

**Pharmacies are one of the most effective distribution
channels in Thailand, with as many as 20,000 pharmacies
nationwide. Marketing through community pharmacies /[
Is therefore a crucial avenue for increasing sales and

product visibility**



Education Marketing for Healthcare

and Medicine products Build trust in

the brand with more than 4,500 pharmacie
in the nationwide network.

: | i e N N l{ 7 w
i rtsaomaun . g
A\

Expand the customer base among drug stores, pharmacists, Nt v
and distributors with product knowledge activities through Education
marketing to build confidence. Expand the market among target
customers Especially products in the drug group, medical supplies,
dietary supplements, and health products. That must build
confidence for both customers and distributors to know the benefits
and be more confident in the qualities of the product.

v Directly reaches the target group of more than
4,500 pharmacies nationwide

v Seminars or workshops to provide product knowledge to drug store
operators and pharmacists

v/ Build confidence stimulate sales See results faster on various channels,
both Online and Offline



Increase Sales with Insights
from Arincare Market Research

In today's rapidly changing and uncertain world, business survival

and growth depend not only on adopting appropriate strategies
but also on the speed of decision-making.

their teams need up-to-date data, insights, and
market understanding. This foundation allows for

strategic planning and operational execution
aligned with objectives.

NG £
To achieve their goals successfully, executives and @‘A\ Q




Maximize ROl with Data-Driven Insights
and Custom Research

Arincare Enhances Customer Understanding and Market Awareness ““ S
with Data Integration from Over 5,500 Pharmacies Nationwide, 0
Enhanced by Machine Learning Technology.

\})
5O
&

Traditional market research often falls short in providing precise
answers due to reliance on field researchers, limited sample sizes,
and subjective interpretations over factual insights. /

Arincare addresses these challenges by leveraging data from the largest network

of pharmacies nationwide, integrating real-time data and employing machine learning technologu.
This approach transforms our Custom Research service into a valuable asset, supporting strategic
decision-making and maximizing return on investment for organizations.



Leading healthcare brands on our portfolio

Medicine, medical supplies, and healthcare consumer products work with us in co-marketing

campaigns and product distribution
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Grow with us

Along with over 70 leading brands and companies

QO

ohmsonafohmron &  #ORGANON % DKSH Pharma Nord NGeD || MENARINI

making healthcare more accessible

novo nordisk

and 50 other companies

Parkpoom Threesinghavong Thitinant Choonhawongse Saraphorn Isaraphongmetha
Senior Product Manager Senior Product Manager Digital Marketing Manager
A. Menarini (Thailand) Ltd. NOVO - NORDISK (THAILAND) LIMITED GREAT EASTERN DRUG CO., LTD
“Imagine a network of pharmacies across “Arincare is considered the most complete “Arincare has a full-service digital marketing
Thailand that are members of an association of Digital Pharmacy Solution at this time. consulting staff that is aware of what clients
pharmacists. | consider Arincare. | currently Moreover, | had the opportunity to work with require. aids in meeting the demand to
communicate information to drugstore Arincare and felt professionalism in my work.” approach clients precisely and close deals
pharmacists with Arincare's Markating using tools.”

Solution.”



We are assured and provide care
In adding value to achieve
the best results

@ ARINCARE

-Pharmacy Platform

Arincare is willing to assist you and
be by your side at every turn To create the most
effective, highest-quality work appropriate



ARINCARE

e-Pharmacy Platform

Insight | Inform | Inspire

Contact us: @ https://marketing.arincare.com/

D info.arincare@gmail.com
D Line ID: @arincare

., 094-963-2333




